CPQ Implementation for a US-based Enterprise

@ Feuji’s client is a technology enterprise based in the US, offering
software products and technology consulting, with operations across

//, several countries in the world. As business grew, the client wished to
G N\ standardize its CPQ.
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OUTCOMES

On-time completion of the project within the planned budget

Reduced pricing errors by the sales teams
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Cycle time of Initial inquiry to closing the deal showed a positive change
up to 25% compared to the earlier cycles
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